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A 30-day system for organizing sales prospects, qualification,
follow-up, and pipeline reviews.

What this guide covers
Set  up  stages  and  useful  information  for  tracking
opportunities.
Plan follow-up touches and qualification conversations.
Review  pipeline  activity  and  maintain  consistent
records.

Who this is for
For small sales teams and service providers who want a clearer
view of active opportunities.

Putting the ideas to use
Use the plan to create a simple pipeline routine and update it
after each customer interaction.
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